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2015) MaiAsuulasiuslan nsutsdumsmainmsoenuinnssulvifiiiuty msdanisesdnis
saguIsnagns ninnueseosiandnenwnansutsty Allanusngs mudandguados
(Robinson, 2015) wazanansaususlimiuiunisilasunlas (Burnes, 2003) AelawmunILuY
Uimadsnagnduuuleniasd ieimundnenmmenisutstuveaniinanumelugsiaaissdions
Tumsufuidanmsenandasuulas wasiiiuaudaveulunisudedulugsaniesdienaiinisean
winnssulu 6-7 waneymol lu 1 wasaginiseendudilnit 150-200 519115 wilnawesndu
Fosimindnenmlunisianmsiiomsuteiufunauastisdaiuiinmanmsutsiuazsenieiisms
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fnqusrasdvesnuifed iefnwuuliuvesesdusznoy Muuuuimadnagrsiuy
TouAsd Llesianndnenmmsnsudeiuemiinnumnelugsianiesdions feonsdunvaidedn
(In-depth Interview) Tuwideidenmunn wazisinensinesdusenauledudu (Confirmatory
Factor Analysis) 10961739 Han1533e13eUSnuuas Benmnn fe PLACSEEK Model #susenause
nsffuguastnsiiuna (Kind Governance) usegslafisliiiuung (Purposive Motivation)
NILUIUNITAALTSANNR (Logical Thinking) m’;z@’ﬂmumjaﬁu%’uﬁmﬁnau (Accountability
Leadership) mﬁj\‘igﬂﬁ’]LLazmi?iamiLLUU%MEju (Customer Mania & Effective Communication)
Y 0uveUTENBUNT (Spirit of Entrepreneurship) N13ns¥angd1u1aeg198aneu (Elasticity
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CHAPTER 21

Abstract

This research paper is a part of dissertation of “Holacracy” Model of Strategic
Management in developing salesmanship in cosmetic business. The change of business
environment in cosmetic business, corporate needs new dynamic strategic management that
is more flexible and adaptive and can leverage salesmanship to cope with the competitive
environment. Researcher develop “Holacracy” Model of strategic management in developing
salesmanship in cosmetic business. In Thailand, the cosmetic business is very dynamic with
5-6 new campaigns launched on yearly basis. The salesman needs to manage and handle
at least 150-200 skus (stock keeping units) or over 1,000 skus per year. Therefore, salesman
must efficiently develop salesmanship to compete against both timeline and competitors to
achieve sales target and goal. The objective of this research study is to identify the potential
important factors of “Holacracy” Model of strategic management in developing salesmanship
in cosmetic business with in-depth interview in qualitative approach and Confirmatory Factor

Analysis to confirm the important factor.

With the mix-method research approach, we derived the key important factor for
“Holacracy” Model of strategic management in developing salesmanship in cosmetic business
under “PLACSEEK” Model which as 1. Kind Governance 2. Purposive Motivation 3. Logical
Thinking 4. Accountability Leadership 5. Customer Mania & Effective Communication 6. Spirit
of Entrepreneurship 7. Elasticity Authority 8. Ergonomically Personality.

Keywords: Holacracy management, Post modern, Cosmetic business
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Venkataraman (Scott and Venkataraman, 2000) nan3}t331 lena wisna uaghial §1msunis
aduasssAuduaruimaiadels Tusgfuauansovesauiiannsodunuloniady Tudas
nantiu 1 Tususfiaudunedliiiu uasmgua nansevh Tugisnaniishaty anansaadslonmals
fusgneumsTiannsnuesiiulonia lugiaaantu” (Robinson, 2015) Andmuandiiiuinlena
Tumsuisdududeifuszneumsdesiunufsnuies Useneufiuanuanunsaaiieszuurimads
nagnsinevausslinniiummsaiiieairsmnulfiueounensudsiiuinunaisaniunmmi
Msutlady wagmsUAsunUasisuuse (Arjit, 2014) AnuBavguadesndenisusuiasundas
Hudaddny Inquinmsinnisesdnisasielmifliruddyiesnisiassuuanusuiiovesauly
psrnslumsussainguszasduazitiminevesesdnis leiiflsamesemnuiudsundasiinndiuay
suuss WleanamaelonadidumnulsegissInigaiuns (Robinson, 2015) lummsswil 21 gsiaiA3es
donsiinsudsdugmieunsesnuinnssuetheseidies ninawwednludodidnenmlunisians
nswasuulas USush videausinounudesn1siisiniy (Kazmi and Naaranoja, 2015) s¥uu
Uimsidnagvssesdimnudangu sinFufetislunsiadulavesiinnumneiiorisddeniadinng
PuaranIaRnenInmMIuesiinnuenysdinldldegnntuszuu vimsidnagnsuuy
fupoufinuuruuazandifuty Tuthgtuliaunsanevaussnsiansnsudsundamisgsiaii
msudsdugslfetnstiuszavsnm lasiomzedsduinmneanamnssueiesdensdimsasunag
wagnIuatugs (Fitzpatrick, 2007) ynwwildunisiiulavesmaingannuiu n15eendun
uAsamanmsransliilensuausseudeansiuilag (Tereza, 2015) aghatios 5-6 WALy
el lunilswauiUayUsznauseduduinndt 200 518113 Fmueds nmseendudluindy 1,000
smslu 19 Wesmnmsdsuulanidnmsindudinvesnugalysifiliauddnyiusudnual
MeusnMsAnsedeasmsgsRisuarnsiduiinlaeluludeny fnsweiaiulalugaamnsy
\3psd1en finsiiulnegnsedies (Srikrengthong, 2015) Msutsduiidosnisssuuudmsdanis
51157 Bameguuiuiindeasi fanansashlsiesdnsanmnsaiivaaasudnenimmienisudsiuls
ogsliUszAvSnmwdennaiulnedisdeioadsdu (Robinson, 2015)

AsdAsITRRREeNa1s Wuln Sesrnistesndt 30 Wesi@usiuszauaudisalunis
WABULUAISEUU MTUSISENNIT09RnIs 70 Wesiduruesnisiudsunlainssuiunis s
nagns luawisauszauarudnsalea ef’awﬁwmmmé’umauﬁmmnﬂﬁmmﬁﬂﬁ’uat,l,a
(Governance) TialwiAnnszuIumsiuiomsaiu (alisnment) sereiiuszansamindaieednis
TngusAandedaues (Conflict) (Guofeng, Runtian and Andreas, 2007) ﬁﬁwlﬂémmmiqné’a
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81119 (Power) WailaudAniuildnssiurlildifianisnszanesung (Authority) ag1ausiass

LY a =® o ) a Aa [l 4 = ! 1
nsinnisn1swasuwlasiedalifivssansammedwmalinisdeuwdammenagnsluseninanalid
Usednsnn uazUszaning ¥1nAUTALRY (Robinson, 2015) YIUNANANIARENNNTINAUALATT
wlstunTinsasuuUatedesinsa wwaRnnsdnnisesrnisadielul (Post Modern Management)

3 Y] < a ada . . . Ada o ~ °

N3UB9BIANTANWwALITULUUEYIR (Organic Organization) NHNIIWWINITANITATLINLEIUR
wioulasas190eANISd (Flat Organization) sautiunadng (Result Oriented) ealaiduiiieswne

ron1sUsudaznsegsonvetaAnsiutag iy
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fseaulafinunisimunssuuuimadnagnsiuuulesiasdianudangusudidudy
usiisszAnsamuazdnenmluminanunelugsiaedosdonsiinsudeduganelifaandeuns
yhauwesminnurefiannsansvauswiensiUdsuamasdnmsniswasuudasdimeliuiun
Juusssunuunulng azaansofuvinegliuazinnivlnegedsdumaessuunsuimsesdnis
Tutgtuliigavguiissmadniunismseguatesinistussezeniuagliannsansyane grunalug
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2. WA FULUURAENTZUIUMTIILUUUIMSIanagnsuuulasuasaLiioimuidngnn
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V8] 399N15UTM S BINaENSuuUEAngY (Holacracy)

a

LNARTEULUIMSBanagnsNiuautavgusuulasiasaniuautiavguwasinisyl
TUUAURLHR597 U3En wedlY Uszimeanigoww3ng (Robinson, 2015) tuuinAnssuuusmsid

e

nagnsMinTuasssyuukarlinaiausaiduuusssy wienesdusznou JULUU NSEUIUNIS

'
a

mriuguandaiau wnAneInsUnsuglugsianiadd1ad (Sales Management) lieidunis
Whlalassasienalnlunistuindeu nsgdulviiinnavasinu madulavsegenvigvasiiuialaogn
RRPTH

1) 399n159An1509AN5aE M (Modern Organization Theory)

wailunsfinyimuinis wwRadenisdanisesdnisaintagiu wielmdlannuduius
JENINUTUN AIndeu karn1sIANITesANITmINEaLLAazdIIanseudlangULuULAE
nszvunsIUasulUmudandeuniuasull

wuIRALAzNguMNedasiunIsHauIAnEn nYaIntineIue (Effectiveness)

Jussdusnevddgiiasduindeuninudi5avededns Usenaudie n15eunud
nagms (Mohamed Zairi, 1997) anmiludiiuay finwensimun nsensual audn Aug uae
nMsusmsdansitelianunsaundtymlén cideiifedemanidnismumussanssuiiaenndos
fumAtedietunldlunisadanseuuuiin 53% wazdondlunuide

vaulvag Widayandnuaznguuszynsinldluauise
YOULYAR 1 [Toyanan 41U ITeLTInaIN I

3%819n3dunwaliBadn (in-depth Interview) luiduaidoidsquam ednw
ANUVENY UNUIN LAzIAUTENauTBI THAINFILUUI B denagnduules ATt oW
Foammmsnsudeduvomiinnuueglugsiaeiosdiens adudiimhivimsuazemurnlous
NsUIIMsLAandnluesrnisiaenss dngsfanazinnisnain UnivINsniaenyy wazliniznns
Q’L%mmiy U 17 AU I8 TEUUURUULHLNTEDNAI0E 19U UL (Purposive Sampling)
Jfunsiiendiog1e wuvalwivea (Snowball Sampling) (Usvands weuum, 2555) ety
dueasuilingud) (Charmaz, 1996; Corbin and Strauss, 1990) Aot osfunswafILUUUSNg
Benagnduuulesiastifiefaundnoaimmanisudstuvesmiinauglugsaniasdien
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dmfumAfedaiin WeauuunliuesdUsznovvesnuuuuimadnagnsuuy
losnastiitewaundnennmanisutsiureminanurglugsianiesdions Ussnnsiidnwie
wiinausuaznsnanlugsiainiesdiensluszduauaunisufinisuasniinanuujiinng
TngnsldnisivunvnamegamuwiAnewss wagliuuimansifewuuduietaveaiuay
mMsUftRnuveminnuneivinmnmnuaziuinsseiugslusumisEiansihevediuu
423 Ay FreIRIMeINsTnesrUsznauBediudiu (Confirmatory Factor Analysis) Y83 Snmunnis
Fuuuuimsidanagnsuuulasnasdifieimuidnenmnianisutsiureanidnaunelugsie
P30S0 VUIAFIBEIINLLIMIVRIUES (Hair et al, 2010) 14nafi KMO uaz Barlett’s
Test of Sphericity if3dtrmunszazia fusideugaia 60 89 iwwie 2561 Wusvesinm 7 Wou
Tnefnundoyauuusinuang (Cross Section Data) ynwnuaauil {3deldvieuidedeqanm
LazNUATIBUTIN (Units of Analysis) usenlugsiairiasdians fiTlinasinaaudF

NSAUKUIAANITIVY

mMaiaduUuimadenagnsuuulssiastiitewmundngnmynanisusiureswiiny
yelugsiainiosdions WunUIdeuaziau (Research and Development: R&D) fisauszning
NuAdBBUTInauazdnun e ldimunisnsAinuiideesndu 3 Fupoudsl nisiniiua
wseanidiu 2 funeu muuwImBouazimun (Research and Development) Tngi3ua1neu3de
ANNMAILITIMEINTUSEENA NM3ai1aMgu§1us1n (Grounded Theory) mgign1sduATEal TGN
(In-Depth Interview) futingsiia guivnsszdugeifiaruiamannsoludalouisnisnain niey
duquaiivie ndmnsdwniaensy Tnivnsidesnn Weuszgndnisaiimauigiusn
wazoagUlde wqwﬁﬁLﬁ'&nﬁ"umﬁﬂizﬂamJmizuw‘%mﬂ%aﬂaqm‘gﬂLLUUTMﬂ%gumauﬁ 2 MY
BeUFnaiunguuszeng faansveuaziinie iefudussdusznouressuuuImsosdng
FanagrsuutlminnuuuaeuanlegliiinsadfdiieseiosduszneuBusuroswtalwls

peRUsEnaunan (Confirmatory Factor Analysis) llinAiuaenndasiuingusyaiaveinside
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WUIAR NOUE waTKaUILNNYITD
V9 ¥f1309NTUTMLBINAgNSUULEANEY (Holacracy Management)

WAV e lraives lussu 1a Ts1u3ndu (Robinson, 2015) ﬁﬂ%ﬂﬁzwmiﬁmﬂ%maEmé
psAmsuuulvsifieudanguimngdmiunsasuiatesdnmsiudgminauasuuUamis
wswgianinsudsiumngsiasuusdlulantaatiuodismaid Tnefilusdu 1o sedudu Woiyanai
v (Frontline) Ao flanansaduiadalyyn uaz3ismsuitymliiian nssusziiudign
Tnevdnmsauresnisuimsidsnagnsuuuiavgull (Holacracy Theory) Wiuasdusenaudidny
o¢] 4 Fodaiide 1) nisdeansiiiuszavBam (Efficient Communication) 2) MsUszaiiiiussAnEna
(Effective Meeting) 3) nsantumeuiitu Aevn M%@ﬂgmﬁu%ﬁ’]ﬁu%ummﬁulﬂ (less red tape or
bottleneck) 4) nM1sutsaneAusuiinseusiui ninfivazunumfidaauuin (Crystal Clear lines

of responsibility and accountability)

Wlandnves Holacracy fie 1AS9@i 9N sTnN TN InanLasNseUINNTIANISAUGILATA
NNALTNUTYEWY waraunsaldgunavesnues wavldougnlvigdunseuduaginuildgiuia
TneSupnuiugeu sty esrn1sanunsavhaulilaglifesndefihfineseununesunaligou

& o da o ad A oa ¥ o v o v A A
Juszuumsvinuiiings Snunganuauaansalddrunnuesardesiudiunvesdunae
dnsnaden1sindula Anvimens LwIAANITUTIMSLEIlMLNBIANITANRNTOUNNAIUNTINOY
o N Y oa Yeg v v I & 0 g ¥ a = & aa 1o
ALY YiSeUSMS $anlauavilegludymngauysdviliiinanufsuudaslugdaimandn
< v v P [ Y 3 1 ~ Aa ' £% a v
wndundeinuuianiendnduasinisiudnisilfsundamani senseuiun1siignaes (Process)
fiuszanSnmuasInT 4oARdoiunszUIUNNTNIU AUAIAT TS BlATIES1989ANNSTIFBINTT
Tidgmsing ¢ lasunisuale TeeldnelmAnaudandsmsonnudsmelunszuiun1sinauyssuy

WUIAALIBINITUTNITIUETUTINALATEIH1219 (Cosmetic Sales Management)

lA59a31909AN5tUgINAATRE01991INNSELATIENWIRY Wud dalvgiintinaueg

o

= 4

yedusmamnandadu woidunsldusanuuasduyulifussansamunniiga e funuue
vilsnugualumIeiannzlzaiIeAuinivesuith Tugsiardosdensenafiinnnii 1 i
™Y ﬁy’qﬁsﬁuaqﬁ’unaqwémﬁmmiﬁuaqLwiasu%@’ﬂumw%ms%’@miﬁué’wLLazé’unumsﬁi’%ﬁumu
UsznauiuaNugugaureInsuegdua (Srikriengthong, 2015; Brashear, Kang and Groza, 2016)
IdiaueuwnAndii szuuimsinedidimiangnaUssneunsinrosnnanwinnumsesunie
fillawAnassassd weraruiadesmemaalnerniigua ihlagsiauarAauandon (Competitive

Environment) isdauanaaunglukaznguanasdnis luagigiiuntdnauuiggiusediunum
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Y aa o = a Y A v v PR .
mihndaau Jrvannsamniseenvseunayminasiassalignaila (Customer Solution)
Netemeyer et al., (2004) atfuayuyinwen15ueiaineassa (Creative Selling) AntinauuIga T
Anaseassd anuAntrllunisvinenu vsenginssulvdnglslunisyihuniafanssusng q anvu

amznasuluunumilidaeunazusedunalannaelulunansenulagaswioninudn
AS19ETTAFNYNINWATNAITUIBINTNI1UYNY (Corlho, Augusto and Lages, 2011) UNUINYBY
wiinauneludesweanisliuinisgnandudsiiddgvieiussiageds Fefuusiiinasedady
3esn33jsgnen (Customer Centric) fie ANRANANISE15HA] (Emotional Intelligence) A3
flugiuvesniinauene (Salesman Knowledge) wagnslinaassiounduesiiufuims (Managerial
Feedback) finasiamufnai1eassalunisvievesninauinguasdinasonanuLazAngn1nyes
wiinnunelaease Stemberg & Zhang (1997) Iflausunanizainmsinmsmainlavesmiinmu

PIV

918 (Mental Self-Government) 119113798 feflAnudunusAUITAANLANAN9NLYBINTNINUVE
wazthldranuiuansineiy

vinwzveaniinnuvieiidifglugsiaeiosdions Ae MunszuiumsAndisnaindeyaiis
lupan ¥3oARIATILRIINTBLNAIN (Fact) WioNAIEAINAAINNINOITHN] ANARAT19ETSA
aruannsalunsindieseiudtamlaglddossomd uagaudmauluunuin Ussneudunisd
wsegebanaglu dldgmsnsedulnannisundgwilianeimedswuulu (Customer Solution)
ioslsaunannuinamagnén a¥esanuneuasarilsusaudiniussuilusseren iruadda

o w

mﬂmdmaqwﬁmmmaLﬁuﬁqmmy (Ron Kaufman, 2005)
nqufn153nn15adeTnsl (Modern Organization Theory)

nufosdnisatosufy datuameamudunins mnudsuuuuniegiovesesdns
TailiiiovrlfnanEngs worsindy vesyudiaiiouaiasinana (Mechanistic) nnagrsazidulumy
et munseunazlassaiaiidmueliegawiueuunaanaEangy (Flexibility) wenen
flavadrsesdnistunifionsuauesanudosnisideswiunadiuasugisvesesdnisuasdany
desnnmaaliifinsdsuuvamnntn  uwndaufinaiues WedmdnmsuImsuuuszuusuns
(Bureaucracy) tuguiuunisuimsitanansathanudsageanlunisdidunusiig 4 dnvaed
dAnUeIN3IANITeInIIEUUTIUNS McGregor laufuauazuuamsUfiRvesesdnisiiatign
Ao NMslvimnudAgyiuusegsla (Motivation) N133An15 (Management) wagls93dla (Motivation)
wnsanguiesdnsaliolml mnudoinesdnisedvhunarsiandouiivainuats agiu

ca

AISUNTIATIZYLAEEUATIZYENS 9 Wnaeiy WuITnsAnwdinsgiesnislulessuy
(System Analysis) lilanauaussdsInaouiudsuLlasle
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Uinod 1si (Senge, 1990) Wainsiasuutasie nssmfudunguuazmsSeuiie
mMaAsuudastafaduninauuazesdns ssdnsSeusifionsidsundasnsedn dnadluudn
nneududuiFeud inannsaaieduindonssdnsuiinsBeuiesdnmsaimdnanlasasy
TininnuBsuimiuaansafies eadamadninueunsouegisuiade ssdnsiliaug
AeafuwuuuunmsAnuuulmifinirdlnady fuimsteadousfasasamuaradisnuannsoly
nsiseuivdngUaTsalunsseuiveternIswagntnauuienisaiiaudiladelan wazwuImg
MSUFUR nsadreideraisauiu wiinuniedu warldGeuslildmaemnangnddiiusings
WINWIFBINTIN a19ansiSeuiveiu aundniiudesddiusiulunisnanuuazesungog1aunas
psAnsiiteNsBouTernauyiase

#3UNANTTIVLLAIANINULELNTILTIUTU
1. #5UNaN1SBLYIAUNN

WAL HBIAUTENOURILULUIM S NagNS KU ULET AT NAUIANEAI NN AN THYITY
vowndnnunglugsiunissdonsilannnisainnuideuasauenaisvdulassUssinanioy
NNSEUN YR BEN VR TEIM YN IVINTUALEUIMTIEAUES LANTaULUIAA PLACSEEK Model
IS a LY dy
T5wavidundadelull

1) Mmsmiiuguaseadiiunm (Kind Governance) visngfia NMSEUITNTIEAUEN viToRIAN15Ee
NeuIMsgIianedslafifienumsaidenidiladatulasiu (Steven et al, 2009) Teureivde
atvayuiiuve Wenudaauluiianiainisiinu a5enseuinnsinniy nsvieueesinuesgs
Juszuu dunaluladuazsyuu wmaluladansaund (Day, 1988) wnteninauuiglunisinniu
MBuHaNUTTAG (real time) nioutoyaifioazmndenisindulafisaniy viuvisiiniuanny
Wasuulawewan fsrvumsiasanuiitaau Werudadgunaifwonisindulauaznouauss
AURBINSTRINAATILANGIR TR ITiTaLau (UR A3aRws, 2555; Kotter, 1990; Katz, 1955)

2) ussgdlanilithang (Purposive Motivation) visngfis Msaiausadunialawasisainsedu
wilnawvigegailidwing adwanenisuguasidmingvenisiddia nsidilaluanudenis

aa o a . . o d‘d 1 U
w5939¢13 TBN19VIULAENTEUIUNISAA (Srikriengthong, 2015) vaantinaTuvieiilauwaneeiy
Tunsazyiseny waganunsneenwuunIsAnwausunseAuliinn simunsauaiusgdlalang
(% [ ! ! = (% 2/ A Y aAav vo
TagUsrasregailios (Wenes Juses, 2537) ananseasianugiilaluniilasuteunng
Tantinaueie weduwsmanduiilugnisasussdunalalunisvhausasmsimuiauedlig
AU ULAA (wAnA LuUsElaw, 2550)
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3) NFEUIUNISANLTIAME (Logical Thinking) unefis VinweANaunsaly NSUIUNIS

ARILATIE duasiznt wieunszuaunsAnuAtameg1alussuu (step of thinking) 1uaneu

Qe

=

Tuiensuidgmlagndemsaseiau Andnseidilaluanmeaialuesvienuesguanasla
Suneumnesnwivguazamidn deinudeyasts doyaidnfudusgnioarlindaldiie
Ausvnsszaugeanunsathfeyauldlunisuszneunisdndulaldsinia vimsnugnduay wuzd
wwIansuntgnivignnla nieuilvinveanuanunsalunsmdeyanainfniiasieilszinadeya
ideyaunldliinusslevilaasdunisnasuaulddinuszd1Tu (Tobias and Kern, 2015)

4) amzgiuuulaiusulingey (Accountability Leadership) unefis vinweaandugii

'
a

WiouTngyarauanain Ndetufensdsunlas nanaueIAn1skarn1svinaulugaann wena
aa ﬁ

NUNRTY %ummmiLLa3mmﬁ®'%t,'%'ma%fwaiiﬁﬁﬂuaﬂﬂﬁauﬁﬂﬂajmsuﬁﬁamﬁ%‘tm 9 AAUTU
Anvou ithlaanmaanddindinszsigaseugaudawesdumeuies wWisuifsuiuguaaldiionaun
lugmsthiauenagnsnmsudaiungnienuesannsaasiinnuuaswinnuueidamdughi
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5) M3deansuuugangu (Effective Communication) Mg (Usmss¥iUgavInginnsueg
a1 2 ! o = a s = ! [
figgamenisdeassevinmdnnumeneluiiuveindumenis usiiussenanisaeatsegnalitu
MIN1TTEantaglunT5vel NMTEFINTFUIUNITADENTWUL 2 fiAne seriadnunguazgniles
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vy v ! Ve o A a 2 & ¢ 1 3
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14 o =
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a

a9199214113731919 Qua Uinsdams dnaweviedusivanedugnantuiuindy q leegrgndes
wazdulahanunsaaiuansiiulnegreiaiileddignAlasuaiuiianelagsan (Kaufman, 2012)

7) Andeyyrad (Spirit of Entrepreneurship) wiineds Indrdinvesanuduidnvesianis
auavimsnumilounuesdudivesuiin fanuamnuamisazeanisuimstyd duyurils
MIUIsaufasdesgnn flanudiEesnsumsnauaudmiendnsust (Product Portfolio)
finnuAnaseassd wavnninauedud wiounsuitamising 9 allewdunudiumileasing
ieUselonigeanvasesdnis (Kaufman, 2005)
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8) NM3NsEANURBE1EANEU (Elasticity Authority) Munehia HUTMTILAUGUALETANIT
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o Aa = 1 Y Y o v a A 7 &,
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6 1
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nsIdIUeg oY 10 fo 1 W1sHwes lnelda1ada KMO way Barlett’s Test of Sphericity
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A5AATIZIDIAUTZNDULTIBUGUBUAUNIS (First Order Confirmatory Factor Analysis)
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